(i Your Sales Calls
are Telling You More
Than You Think...

Are you actually listening?

@ Your leads are literally telling you what they need.
But here’s the thing — most businesses aren’t really
listening to their sales calls.

® Every “l was just looking” or “Can | get a quote?” hides
golden info about your customer journey.
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What you can do about it

The Gold Hiding in
Plain Sight

L Sales calls reveal:

. What customers are
confused about

« Why leads aren’t converting

« Where your marketing is
falling short

It’s all in the tone, the

questions, the hesitations.

How Al Can Fix the @
Listening Gap

Enter our Al Lead

Management (Dash) by LocaliQ.

Here’s what it does while you

iterally sleep:

4 Analyses sales calls & lead
nteractions

4 Picks up key buying signals
4 Flags drop-offs or

objections

{ Scores leads based on intent
4 Sends instant alerts so your

team can act fast

Dash by LocaliQ is like having a
digital assistant that actually

istens.

Why You’re
Probably Missing It

Time-starved team?

=, Sales reps focused on
closing, not analysing?

P Call recordings piling up
and never reviewed?

Most of this info slips through
the cracks... ¢

What You Could
Learn (and Fix!)

Your Google Ads are targeting
the wrong people

R Your team isn’t following
up fast enough

7% There’s friction in your
website journey

«* You’re losing high-intent
leads outside office hours

Imagine turning those missed
signals into actual sales with
Dash by LocaliQ. That’s the Al
difference.
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Future-Proof Your Marketing

Your sales calls hold the truth — don’t just record them,
learn from them.

Let Al Lead Management help you hear what your leads are
really saying... and never miss another opportunity again.

Learn more at localig.au/our-solutions/ai-lead-management
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Contact us today to learn more.
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